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The Cloud - Opportunities
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The Cloud - Market

2013

A By 2014, cloud computing
services will grow to a $45
billion industry a year (IDC)

A Traditional IT services will
transfer to the new cloud
model, with lots of potential
revenue in new businesses
and revenue streams
(Gartner)

2009

$17.6B
$6.9B

IDC: Worldwide Software As a Service 2010-2014 Forecast: Software will Never Be the Same, June 2010



IT Services Related to Cloud Computing to
Accelerate to 35.6% cate

Cloud IT services are expected to more than triple over the next three years

Cloud Computing Revenue Growth Projections (20092013)
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2009 2010 2011 2012 2013
CAGR
I 2009 2010 2011 202 2013 2009-2013
Consulting 508 763 1,023 1,365 1,798 37.2%
1,555 2,086 2,774 3,735 5,154 34.9%
323 436 593 323 1,114 36.2%
Total IT Services Related to Cloud
Computing 2,386 3,286 4,390 5,907 8,066 35.6%

Source: Forecast: Understanding the Traditional IT Services Opportunities Related to Cloud Computing, Worldwide,20092013, Gartner (October 2009)




The Cloud — Market

70% of all SaaS business applications will potentially use
PaaS(as the platform) for offering the customerfacing
application.

[Forrester]***

SaaS Growth

21% Compound
IDC Cloud Market Sizing4 From 2009 to 2013*: | annual growth rate
+ SaasS to grow at 21% CAGR to touch $17.6 billion
ISV Opportunity** $3.18 billion

® SV on PaaS6 segment to grow from $ O.

Up to 20% of all business applications offered by ISVs will be in an SaaS deplomar ' I

” l I
* Source: IDC (March 2010)Bringing the Private Cloud to the DataCenter

** Source: IDC (Sep 2009)Cloud Computing 2010, An IDC Update $ b
*** Forrester (July 2009Platform as a Service Market Sizing o02 I I I IO n




Worldwide and business challenges are
forcing organizations to optimize IT

efforts

Facing an
unprecedented
economic

business has
responded by
transforming

environment eé

ECONOMIC
CHALLENGES

A Reduction of
operating and
capital
expenditures

A Increased
competition for
fewer resources

A Do more with less

BUSINESS
CHALLENGES

A Focus on core
value-add
activities

A Improve agility
to stay
competitive

A Leverage
existing assets
to expand

/]

causing new
technologies
to emerge.

TECHNOLOGY
CHALLENGES

A Shift from
information
technology to
business
technology

A Technology erases
infrastructure
complexity

A Globalization



Optimize uptime, agility and
efficiency

On Premise

With cloud CompUtlng Run a Business - P&L
businesses can LOB Functionality

Focus IT resources on developing Business Tools

the business, not maintaining its Ad ;

infrastru ctu = vanced Infrastructure

Create new applications Wlth Data Center/Infrastructure Hardware

minimal up front provisioning costs Servers Deployment/Mgt

Reduce costs and maintenance of
current infrastructure

Increase IT capacity dynamically Networks
Provide transparent ROI for IT

Extend current application
capabilities, without new
infrastructure

Desktop Installation/Mgt

Connectivity/Cabling

Resource




Optimize uptime, agility and
efficiency

With cloud computing
businesses can

Focus IT resources on developing
the business, not maintaining its
infrastructure

Create new applications with
minimal up front provisioning costs

Reduce costs and maintenance of
current infrastructure

Increase IT capacity dynamically
Provide transparent ROI for IT

Extend current application
capabilities, without new
infrastructure

Cloud Optimized

ctionality
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Benefits apply across the company

CFO/CIO CEO
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business initiatives rather than IT advantage of changing :
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PRODUCT MANAGER
Al candt wali
procure capacity, we

need to take our
product to m

DIRECTOR, OPERATIONS

n | need oper a.
transparency so that we
can align our investments

wi th the busin ©S e of
IT ADMINISTRATOR SALES ACCOUNT MANAGER
n | need to reduce thnI ann%eudnts’OIlJtIon

o)
our customers and provide
greater mobility for more
devices. o

time my team is spending keeping
systems operational and
mai nt ai ned. o



Windows Azure Platform
5 Scenarios




